
How to impress 
(and not depress) 
Dr. Lee at 
ophthalmology 
grand rounds



Do’s and don’ts

• Have a catchy title (do not give away answer)
• Less is more (words per line, lines per slide, slides per talk)
• Have a final answer to your case (penultimate slide)
• Do your homework! (literature review). Let us see your work.
• Always use patient’s actual imaging studies (OCT, MRI, HVF)
• Redact their personal health care identifying information
• Have follow up (treatment, prognosis, outcome)
• Have a take home message slide (summary)



Don’t give away the answer



Don’t label your ppt 
with the answer

(spoiler alert)…e.g., 
“giantcellarteritis.ppt”







Don’t read 
the slide 
word for 
word





Mies van der Rohe



No solution, no answer, dead end, no good



Send your powerpoint in advance (not the 
night before your presentation!)

• Schedule your date in advance
• Have a publication rationale (What is unique about your case?)
• Focus on the issue
• Don’t make a book report about mundane topics
• Don’t present without the actual patient data (OCT, HVF, MRI)
• Don’t have too many discussion slides (actual discussion is better)
• Present a case that has an answer!
• Remember to check on the follow up (if none, schedule one)



A diagnostic 
procedure 
was 
performed…







At last follow up…





Always have a take home message slide



Take home messages to impress rather than 
depress Dr. Lee at grand rounds

• Have a catchy title (do not give away answer)
• Less is more (words per line, lines per slide, slides per talk)
• Have a final answer to your case (penultimate slide)
• Do your homework! (literature review)
• Always use patient’s actual imaging studies (OCT, MRI, HVF)
• Redact their personal health care identifying information
• Have follow up (treatment, prognosis, outcome)
• Have a take home message slide (summary)


